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THE BASICS BUYER

WHAT TO KNOW

/ Reasons to Own A Home

1. Tax benefits.
The U.S. Tax Code lets you deduct the interest you pay on your morigage property taxesandsome of the costs
involved in buying a home.

2. Appreciation.
Historically, real estate has had a loteym, stable growth in value. In fact, median singémily existinghome sale
prices have increased on average 5.2 percent each year from 1972 through 2014, according to the National Association
of REALTORS®. The recent housing crisis has caused some to question thtedongalue of real estate, but even in
the most recent 10 years, which included quite a few very bad years for housing, values are still up 7.0 percent on a
cumulative basis. In adilbn, the number of U.S. households is expected to rise 10 tol5 percent over the next decade,
creating continued high demand for housing.

3. Equity.
-1TTAU PAEA &£ O OAT O EO iI1T1TAU OEAO UiI 6611 1T AOAO OAA ACAEITF
interest in your home.

4, Savings.

Building equity in your home is a reattyade savings plan. And when you sell, you can generally take up to $250,000
($500,000 for a married couple) as gain without owing any federal income tax.

5. Predictability.
Unlike ent, your fixedratel T OOCACA DBAUI AT OO AT180 OEOA 1T OAO OEA UAAOO O
you own the home longer. However, keep in mind that property taxes and insurance codikeljlincrease.

6. Freedom.

The home is yours. You ealecorate any way you want amthoose the types of upgrades and new amenities that
appeal to your lifestyle.

7. Stability.
Remaining in one neighborhood for several years allows you and your family time to buildblstiity relationships
within the community. It also offers children the benefit of educatioraaid sociatontinuity.
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THE BASICS BUYER

WHAT TO KNOW

7 Reasons to Wk With a REALTOR

REALTOBRAOAT 6 O EOOO ACAT 008 4Hiahk MHMAAs®CHIEAREAIETORS®landi AT AAOO
subscribe to its strictode ofethics. This is the REALTOR® difference for home buyers:

1. Ethical treatment.
Every REALTOR® must adhere to a strict code of ethics, which is based on professionalfotectibn of the
public. As a REALTORGHent, you can expect honest and ethical treatment ihtednsactionrelated matters. The
first obligation is to you, the client.

2. An expert guide.
Buying a home usually requires dozens of forms, reports, disclosures, and other technical documents. A
knowledgeable expert will help you prepare the best deal, and avoid delays or costly midtake®1 h OEAOAS8 O A 11
jargon involved, so you want twork with a professional who can speak the language.

3. Objective information and opinions.
REALTORS® camrqvide local information on utilities, zoning, schools, and more. They also have objective
information about each property. REALTGR can use that data to help you determine if the property has what you
need.By understanding both your needs and searcndate  OEAU AAT Al 01 DBIET O 10060 1 AECEAI
i OAE AAT OO AOO OEAO I EGCEO OOEO Ui 60 TARAAO AAOOAO OEAT UIC

4. Expanded search powe
Sometimes properties are available but not actively advertised. A REALTOR® can help you find oppomanities
listed on home search sites and can help you avoidaftdate listings that might be showing up as available online
but are no longer on the market.

5. Negotiation knowledge.
There are many factors up for discussion in a deal. A REALTOR® will lonategle from your perspective,
including crafting a purchase agreement that allows enough time for you to complete inspections and investigations
of the property before you are bound to complete the purchase.

6. Up-to-date experience.
Most people buy ol a few homes itheir lifetime, usually with quite a few years in between each purchase. Even if
Ui 6806A AT TA EO AAEI OAh 1 AxO AT A OACOI AGETI T O AEAT CA8 2 %! , 4
their career.

7. Your rock during emotional moments.
A home is so much more than four walls and a roof. And for most people, property represents the biggest purchase
OEAUdIlI 1T AOAO i AEA8 (AOET ¢ A AT1TAAOT AAnh AOO T AEAAOEOAR OEE
to you.
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THEBASICS BUYER

QUESTIONS TO ASK

When Choosing a REALTOR

How long have you been in residential real estate? Is it your fitiime job?
Like most professiongxperience is no guarantee of sklut much of real estatis learned on the job.

Do you have anydesignations or certifications?

Real estate professionals havettike additional specialized traininig order to obtain these distinctions.

Designations and certifications help define the special skills that an agent can apply to yticulaa real estate

TAAAO8 /T A AAOCECT AGET1T AOQOUAOO OEITOIA TTTE A O EO OEA 1" 21
7TEAO080 Ui OO AOOET AOO DPEEI T Ol PEUe

7TEEI A OEAOA8O 11 OECEO AT OxAO O OEEO NOA@bdagentdand OEA OAODI
AAOAOI ETA EiT x AlTOAI U OEA ACAT 080 Ci Al O AT A AOOET AOGO Al PBE

How many buyers did you and your real estate brokerage represent last year?
This will tell you how much experience they have and hovtatgate they are on théocal market.

7EAO0B6 O O Bvariatibrtoktweydur initial offers and final sales price?

4EEO EO 1T A ETAEAAQGEIT T A£ A 2%!,4/ 2H60 POEAETI ¢ AT A 1T ACT OF
Will you represent me exclusively, or might you choose to represent theelleras well?

7TEEIT A EOC8O OOOAITT U 1 ACAT OlyoudPERITArRAshodld bk hbfeEo efphididsfoRndr ET A (
philosophy orclient obligationsandagency relationship.

Can you recommend service providers who can help nebtain a mortgage, make home repairs,and so
on?

Practitioners shouldbe able torecommend more than one provider and let you know if they have any special
relationship with any of the providers.

How will you keep me informed about the progress of my transaction?
The best anwer here is a question. A real estate agent who pays close attention to the way you prefer to
communicate and responds accordingly will make for the smoothest transaction.

Could you please give me the contact information of your three most recent clients?
Ask their former customers if they would use the agent again in the future.
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THE BASICS | BUYER

Agency &Agency Relationships

4EARA OAOI OACAT AUuoe EO OOA WhaBldgal @shdnsibilife©yduk @A esGikofessidriald AAOAOI EI
owesto you and other parties in the transaction.

Thebuyer's representativej A1 OT  ET T x1 A @ hilkd b @asgeQideduydessdivorid @ the buyer's
best interest throughout the transaction. The buyer can pay dlgentdirectly through a negotiated fee, or the buyer's
OAp 1 Au AA PAEA AU OEA OAI 1 AO 1O OEOI OCE A AT i EOOEIT OPI

Theseller's representative(also known as a listing agent or seller's agent) is hired by and represents the seller. All
fiduciary duties are owedtothe seller | AAT ET ¢ OEEO PAOOI 160 EIA EO.Théd CAO OEA
agency relationship usually is created bgignedlisting contract.

A subagent owes the same fiduciary duties to the agent's customer as the agent does. Subagency usually arises

xEAT A AT T PAOAOGET ¢ OAI AO AOGOT AEAOA &EO11T AT T OEAO AOiI EAOAC!
The subagent works with the buyéo show the propertybut owes fiduciary duties to the listing broker and the seller.

Although a subagent cannot assist the buyer in any way that would be detrimental to the seller, achgy@mner can

expect to be treated hongtly by the subagent.

Adiscloseddual agentrepresents both the buyer and the seller in the same real estate transadticuch
relationships dual agents owe limited fiduciary dutige both buyer and seller client8ecause of the potential for
conflicts of interest in a duadgency elationship, all partiesnustgive their informed consenDisclosed dual agency
is legal in most statesbut often requirswritten consentfrom all parties.

Designated agents(also called appointed agestare chosen by eanaging broker to act as axdusiveagent of
the selleror buyer. This allows the brokerage to avomtoblems arising fromdualagency relationshipfor licensees at
the brokerage. The designated agents give their clients full representation, with all of the attendant fiduciary.duties

Atransaction broker(sometimes referred to as facilitator) is permitted in states wheraonagency relationship
are allowed.These relationships vary considerably from state to st&enerally, the duties owed to the consumer in a
nonagency relatioship are less than the complete, traditional fiduciamtieés of an agency relationship.
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THE BASICS BUYER

HOW TO .
Prepare for Hous¢dunting
KnowthattE AOA8 O 11 OOECEO6 OEIi A O AdbUS

If you findthe perfecthome now AT T 6 0 OEBAEAAGARETU] 5 OA QGhe boEding matket al@OA OO xEAO
interest rates are goingThose factors usually dod O AEAT CA /EA @dfferkricd ifdC E EDQIA EIOERLOAT ET 1 .
price.

$11760 AOE & O Oi1T 1T ATU T PETEITOS

)y 080 1T AODOOAT  Oisuch &bigleciBidnAbOt @6 Hahy ideds frdli tad many people will make it much

harder to make a decision. Focus on the wants and neétlse people who wilactuallybe living in the home.

Accept that no house is ever perfect.

needs repair. Make a list of your top priorities and focus in on things that are most important to you. Let the minor

ones goAlso, AAADO OE A O relnorbelisiniitable dndwiifosd Bkédypass.

$117T60 O0oUu OF AA A EEITAO TAcCci OEAOQI O8

.ACi OEAQCEITT EO AAEETI EOAIT U A DPAOO 1 £ OEA -Iawkrice or kfashd OA D OT A2
to budge may cost you the home you love.

2AT AT AAO Ui OO0 EIT A AT AOT 60 AGEOO ET A OAAOOI 8

Dond get so caught up in the physical aspects of the house itself that you forget about important msciess noise

level,access tamenities, and other aspects that also have a big impact on your qulitie.

Plan ahead.
$11860 xAEO O1 OEl Ui 660A &£ O1T A A EI I A Obrcopdidéramavibdi OAA £ O
schedule Being prepared will make younid more attractive to sellers.

Choose a home first because you love it; thetiink about appreciation.
Ahomeis still considered a great investment, bus inost important role is as a comfortable, safe place to live.
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THE BASICS | BUYER

HOW TO

Prepare to Buy a Home

Talk to mortgage brokers.

Many firsttime home buyersA | TOAGEA OEA OEI A O CAO DPOANOAI EXZEAA8 4EAU Al
AOi OT A O #ZET A OEA AAOGO i1 OOCACA agKpléntyOffubdiddsaml/mak® &1eOl AO OE(
you understand the home loan process completely.

Be ready to move.

4EEO EO AOPAAEAI T U OOOA ET 1 AOEAOO xEOE A 11 x
on the first home they wish to purchase becaukeAU AT 180 AADH NOEGEA UORI A OGQEAL
decisian, they may find thasomeone elséas already purchasettie house.

Find a trusted partner.
)y 060 AAOI 1 OOAT U OEOAI OEAO Ui O Z£ZET A A OAAT AOOAOGA DPOT £AOC
guide youthrough the homebuying process.

Make a good offer.
2AT AT AAO OEAO UI OO0 1T £#£AO0 EO OAOU O11 EEAI U ObppedliAgtdEA 111 U
a seller.

Factor maintenance and repair costs into your buying budget.
Evenbrand-new homes will require somewotl 1 1 8 O 1 AAOA Ul OOOAT £ OGET 06 AT A 1 A0 Ui

Think ahead.

)y 060 AAOGU O1 CcAO xOAPPAA OP EiI Uil OO0 DPOAOATdforéybublyOh AOO UI
The average firstime buyerexpects to stay im home for around 10 years, according to the National Association of

2%! , 4/ 23 H8 WoxQ 001 £ZEIT A T &£ (1T A "OUAOO AT A 3A11AOOS8

Develop your home/neighborhood wish list.
Prioritize these items from most important to least.

Select where you want to live Compiled EOO T £ OEOAA T O £ OO 1T AECEAT OEI T AO Uil
account nearby schools, recreational facilities, area expansion plans, and safety.
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THE BASICS | BUYER

WORKSHEET

Track Your Budget

The first step in getting yourself in financisthape to buy a home is to know exactly how much money comes in and
how much goes out. Use this worksheet to list your income and expenses below.

Income Expenses

Total TakeHome Total Rent/Mortgage
Child Child Support/Alimony
Pension/Social Health Insurance
Disability/Other Life Insurance
Interest/Dividends Other Insurance
Other Vehicle Insurance

Vehicle Payments

Vehicle Upkeep

Other Loans
Utilities

Credit Card Payments

Savings/Pension Payment

Groceries

Clothes/Personal Care

Medical/Dental/Prescriptions

Household Goods
Child Care

Education

Charitable Donations

Eating Out

Entertainment

Total Income: Total Expenses:

Remaining Income After Expenses (subtract total income from total expenses):
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THE BASICS BUYER

WHAT TO KNOW

About Credit Scors

Credit scores range between 200 ansD8with scores above 620 considered desirableofaiaining a mortgage. The
following factors affect your score:

Your payment history.
Did you pay your credit cairaills on time? Bankruptcy filing, liens, and collection activity adéfect your history.

How much you owe and where.
If you owe a greatleal of money on numerous accounts, it can indicate that you are overextended. However,
spreading debt among several accounts can help you avoid approaching the maximum on any individual credit line.

The length of your credit history.
In general, the logeran account has been open, the better.

How much new credit you have.
New credit whether in the form ofnstallment dans or new credit cardsis considered more risky, even if you pay
down the debtpromptly.

The types of credit you use.
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THE BASICS BUYER

HOW TO
Improve Your Credit
Credit scoreplay abigrol €T AAOAOI ET ET ¢ xEAOEAO Ul 6611 NOAITEAU &£ O A 1

your credit score high by doing the following:

Check for errors in your credit report.
Thanks to an act of Congress, you can download one free credit report each yaarualcreditreport.com If you find
any errors, correct them immediately.

Pay down credit card bills.
If possible, pay off the entire balance every month. Transferringliti@ard debt from one card to another could lower
your score.

$117T60 AEAOGCA Ui 60O AOAAEO AAOAO O1T OEA | Ags
Pay down as much as you can every month.

Wait 12 months after credit difficulties to apply for a mortgage.

91 08 OA b AdeveteliFdl prablenis Afdra year.

$1 760 1T OAAO EOAI O A O UT OO TAx ETTA T1T AOAAEOS
Wait until afteryour homeloan is approvedo chargeappliances and furnitureas thatwill add to your debt.

$1 1760 TPAT TAx AOAAEO AAOA AAAI O1 008

y £ UT 66 OA APDPI UET ©o mEchGavalablé dre@it@andoqek ourScbr®.ET C

Shop for mortgage rates all at once.

Having bo many credit applications can lower your scor®wevermultiple inquiriesabout your credit scoré&rom
the same type of lender are counted as one if subntitteer a short period of time.

Avoid finance companies.
Even if you pawpff their loan on time, the interest is high andnitay be considered a sign of poor credit management.
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THE BASICS | BUYER

HOW TO

Prepare to Finance a Home

Develop a budget Use receiptsand your banking transaction histotg create a budget that reflects your actual

habits over the last several months. This approach will better factor in unexpected expenses alongside more

predictable costs such as utility bills and grocered. 6811 DOT AAAT U OP1 O xhutd O OAOAK x
Starbucksrun or eating dinner at home more often.

Reduce debt Lenders generally look for a debt load of no more than 36 percent of income. This figure includes your
mortgage, which typicallyanges between 25 and 28 percent of your net household income. So you need to get
monthly payments on the rest of younstallment debt car loans, student loans, and revolving balances on credit
cards? down to between 8 and 10 percent of your net montinigome.

o |

Ou

Increase yourincome. 1 x30 OEA OEI A O AOE £ O A OAEOAA ) £ OEAO
a second job to get your income at a level high enough to qualify for the home you want.

Save for a down paymentDesignate acertain amount of money to put away in your savings accaath month.
'l OET OCE EOB380 bl OOEIéask than 6 percendbwrydu canlush&IC et better Eate E you put
downmore. Aim for20 percentof the purchase price

Keepyourjoh7EET A Ui 6 AT160 1TAAA OF AA ET OEA OAIT A ET A &£ OAOA«
than two years may mean you have to pay a higher interest rate.

Establish a good credit history Get a credit card and makadl your billpaymentson time. Pay offentire balance
aspromptly as possibleAlso, obtain a copy of your credit report, which inclu@eiistory of your credit, bad debts,
and late payments%| O O O A a&tratelandc@@ddany errors immediately.

Keepsaving: Even ifyouhave enough money to qualify for a mortgage and cover your down payment will also
needto factor in closing costs, which can average between 2 and 7 percent of the homgegmitmcidentals such as
the cost of hiring a home inspector

Decide whatkind of mortgage you can afforc Generally, you want to look for homes valued between two and

three times your gross incomdut afinancing professionatan helpAAOA OI ET A OEA OEUA 1T &£ 11 AT A
Find out what kind of mortgage (39ear a 15year? Fixed or adjustable rate?) is best for y&lgo, gatherthe

documentation a lender will need to preapprove you for a loguch as \W2s, pay stulropies, account numbers, and

copies of two to four months of bank or credit union statemerdtsi. 1 fd@rget property taxes, insurance, maintenance,

utilities, and association fees, if applicable.

Seekdown payment help: Check with your state and local government to find out whether you qualify for special

mortgage or down payment assistance programsZ U1 O EAOA AT )21 AAAT 61 6h Ul O AAIl
buy your first home without paying a penalty for early withdrawal.
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THE BASICS | BUYER

VOCABULARY

Loans& Lending Terms

Term.
Mortgages are generally available at-120, or 30year terms. In general, the longer the term, the lower the monthly
payment. Howevershorter terms mean yopaylessinterest overthe life of the loan

Fixedvs. adjustable interest rates.

A fixed rateallows you to lock in a lomterestrate as long as you hold the mortgage and, in general, is a good choice
if interest rates are low. An adjustablate mortgage(ARM) usually offers a lower rate that wile as market rates
increase. ARMs usually hava limit as to how muchand how frequenththe interest rate can be increased. These types
of mortgages are a good choice when fixed interest rates are highyou expect your income to grow significantly in
the coming years.

Non-traditional mortgages.
11 0i Oi 1 AGEI AOG AAI T AA OAQGI OEARG Otphodhk houding Gigsiapdoft@®UDA O x A O/
featured loans with low initial payments that increase over time.

Balloon mortgage.

This is a form of nottraditional finandng where youinterest rate will be very lowfor a short period of time often
three to seven years. Payments usuailyly cover interest so the principal owed is not reducéHis type of loan may
be a good choice if you think you will sell your hoatealargeprofit in a few years.

Government-backed loans.

These loans are sponsored by agencies such as the Federal Housing Administration or the Department of Veterans
Affairs. Theyoffer special terms, including reduced interest rates to qualified buyéfsl.oansareopen to veterans,
reservists, activaduty personneland surviving spouseand are one of the only options available for zero down
payment loans. FHA loans are open to anyone, and while they do require a down payment, it can be as low as 3.5
percent. Drawbaks include a slower loan process arfdr FHA loans the need to pay mortgage insurance.

(1 xAOAOS

As the housing market shifts, so do lending practices. A mortgage bro&mrindependentprofessional whacts as

an intermediarybetween you and lending ingtitions? may be able to help you find a better rate than you can on your
own. Also, be sure to shop aroundigst variations in interest rates, loan amounts, and terms can significantly affect
your monthly payment.
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THEBASICS| BUYER

QUESTIONS TAASK

When Choosin@ Lender

Loan terms, rates, and products can vary significantly from one company to the next. When shopping around, these
are a few things you should ask about.

General questions:

What are the most popular mortgages you offaithy arethey so popular?

Are your rates, terms, fees, and closing costs negotiable?

Do you offer discounts for inspections, home ownership classes, or automatic paymeunp3et

Will I have to buy private mortgage insurance? If so, how much will it cost, and hgwid it be required?
What escrow requirements do you have?

What kind of billpay options do you offer?

Loan-specific questions:

What would be included in my mortgage payment (homeowners insurance, property taxes, etc.)?
Which type of mortgage plamould you recommend for my situation?

Who will service tlsloam your bank or another company?

How long willthe rate onthis loan be in a lockn period? Will | be able to obtain a lower ratthé market ratedrops
during this period?

How long will thdoan approval process take?
How long will it take to close the loan?
Are there any charges or penalties for prepaying this loan?

How much will | be paying total over the life of this loan?
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THE BASICS BUYER

HOW TO

Finance a HomeCreatively

Investigate local, state, and national down payment assistance programs.

These programs give qualified applicants loans or grants to cover all or part of your required down payment. National
programs include the Nehemiah prograi@etdownpayment.com and tie American Dream Down Payment Fund

from the Department of Housing and Urban Development.

Explore seller financing.

In some cases, sellers may be willing to finance all or part of the purchase price of the home and let you repay them

gradually, just ayou would do with a mortgage. A similar option is the assumable mortgage, where a home buyer

OAEAO 1 OAO OEA OAI 1 AOBO AQEOOEI ¢ 1T AT j xEOE AATE ADPDPOI OAI
rise.

Ask your family for help.

Perhapsa family member will loan you money for the down payment or act as a cosigner for the mortigaigeers
often like to have a cgigner if you haveninimal credit history.

Consider a shareeappreciation or sharedequity arrangement.

Under thisagreement your family, friends, or even a thighrty may buy a portion of the home and share in any
appreciation when the home is sold. The owsmacupant usually pays the mortgage, property taxes, and
maintenance costs, but all the investors' names are usuallhemrmortgage.

Lease with the option to buy.
Renting the home for a year or more will give you the chance to save more toward your down payment. And in many
cases, owners will apply some of the rental amount toward the purchase price.

Consider a shoriterm second mortgage.

If you can qualify for a shoterm second mortgage, this would give you money to make a larger down payment. This

i AU AA pI OOEAT A EZ& UI 680A ET C¢I T A /[£EEI1SudhArtadgeme@iOvay disET Ch x E(
help you avoid jumbo loan restrictions and/or minimize the amount of private mortgage insurance you have to pay.
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WORKSHEET

Define Your Dream Home

Write inyour preferences and ratthem: 3=Vital, 2=Very Important 1=Neutral, 0=Not important

LOCATION PREFERENCES RATE
Neighborhood

School district

Near public transportation
Near arport

Near expressway
Near shopping

Great views
TYPE
Singlefamily / condo townhome

Minimum / maximunproperty age

Willingness to renovate
Architectural style

Open floor plan

SIZE & MAKEUP
Minimum # of bedrooms

Minimum # of bathrooms
Eat-in kitchen

Family room

Formal dining room

Formal living room

Garage (number ofarg

Outdoor space (sizeke)

Laundry room

AMENITIES

Wood floors/ carpeting

Heating / cooling system types

Fireplace

Pool

Other ecial needfpreferences
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QUESTIONS TO ASK

About theNeighborhood

Where you live shouleflect your lifestyle.These questions will help ydind the bestcommunity for you.

Is it close tomy favorite spots?
Make a list of activitiegou engage in and stores you visit frequently. See how far you would have to franekach
T AECEAT OET T A Ul O60A Ai1 OEAARAOET ¢ O AT GCACA ET UIT OO i1 060 Al

Is it safe?

Contactthe police departmento obtain neighborhood crime statistics. Consider not only the number of crimes but
also the type and trendls crime going up lmdown?) Pay attentionto see where in the neighborhood the crime is
happening.

Is it economically stable?

Check with your local economic development office to sdeifiseholdincome and property values in the

neighborhood are stable or rising. What is ttaio of owner-occupiedhomes torentalse | DAOOI AT 0O AT 180 1/
diminish value, buthey indicatea more transient populationAre therevacant businesses or homes thzave been

on the marketfor months?Check news sources to find out if new development is planned.

Is it a good investment?

Ask a local REALTOR#out price appreciation in the neighborhood. Although past performance is no guarantee of
future results, this information may give you asenseofhdw ET 1 A6 O OA 1 AREALUTERI@OmMag el x 8
able to tell you about planned developments or other changesiing tothe neighborhood? such asa new school or
highway> that might affectits value.

Dol like what | see?

/I'TAA Ul 660A 1T AOOT xAA Ul OO0 A& A O Qet &itel f@d what itimight kefike ohAve T AECEAT OF
there. Take notesAre homes tidy and well maintained? Are strebtsstling orquiet? How does it feel? Pickpieasant

day if you canand chat with people working or playing outside.

7TEAO080 OEA OAEiTT1 AEOOOEAO 1| EEAe
This is especially important if you have children, but it also can affect resale valutacBhschool districtan
probably provide information on test sces, class sizehe percentage of students who attend college, and special

enrichment programs. If you have schedlICA AEEIT AOAT h OEOEO OAEITT1 O ET 1T AECEAT OI
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THE PROPERTY | BUYER

QUESTIONS TO ASK

When Considering a Condo or HOA

Condominiumstownhomes, and properties located within a homeowner association afeetanDb AOE Oh AOO E
important to considerthem in your decision process.

O
OQu
O

How much gorage is available?
Somepropertiesincludestorage lockers, buthere may notbe attics or basements to hold extra belongings.

( T x & O utdpbrApade?
Your yard may besmallerOE AT  UT 06 A AET1 A -fafily hdme,EpGfyoik Ikex&dardeh br eldeitainC 1 A
outdoors, this may not be a good fiButif you dread yard worki may be the perfect option

Are amenities important?
Many properties offerswimming pools, fithess centers, and other facilities thaiuld cost much morén a single
family setting

Who handles maintenance and security?
Property mnanagers often hire pfessionalgo care for common areaand perform intunit repairs Keyed entries and
doormeni AU OACOI AOGA AAAAOGO O1 Ujgobdmews If yoltrawpE AT  UT 06 OA 11T 0 OEAC

Are there required eserve funds and association feédHow muchare they?
Although fees generally help pay for amenities and provide savings for future regiarslOA or conddoard
determines these feesAT A U1 081 1  Eefed AU | QdrioGBXAVOr ofitte Aviprovements.

What are the association ules?

Although youhave a voteon future changesassociation rules cadictate how youuse your propertySome condos

prohibit home-based businessesOEAOO DOT EEAEO PAOO 10 Ai1860 Allilx 1Tx1A0O0
covenants, restrictions, and bylaws carefutigfore you make an offer.

7TEAO080 OEA AOAOACA OAAAT Au OAOAe

) évértoo early to be thinking about resaleh& ease of selling your unit may depend on what else is for sale in your
building, since units are similar.

How many units are owned by invesbrs?
Some lenders require a certain percentage of the buildimge owneroccupied and may not be able to offer you
financing if the ratio is too low.

Can | meet other residents before making an offer?

Youwill share space and decisdnAEET ¢ AOOEAO xEOE UI 00 1T AECEAT OO0 xEAT DAOC
important to make sure you can work togetheéf.possible, try to meet yauclosest prospective neighbors before you

decide on a place.
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QUESTIONS TO ASK

TheCondoBoard

Before you purchase a condo, you should have an attorney review property documents fétgwaver, you should
contact the board yourself anead of tim¥l 081 1 | AAOT ET x OAODBI T OEOGA AT A 1T OCAT EUR
are and be alerted to potential problems.

How many units are owneroccupied?
Generally, the higher the percentage of owreccupied units, the easier the condo will be to resell.

What covenants, bylaws and restrictions govern the property?
Carefully read the bylaws to determine if you caside by them Also, find out if there are grandfather provisions that
allow current owners more rights than you would have as a new owner, such as the ability tatgour unit.

How much does the association keep in reserve?
Ask how the money is being invested.

Are association assessments keeping pace with the annual rate of inflation?
Smart boards raise assessments a reasonable percentage each year togseitdas for funding future repairs.

What does the assessment cover?
Ask specifically about commearea maintenance, recreational facilities, trash collection, and snow removal (if
applicable).

What special assessments have been mandated in the past fiyears, and how much of that was the
responsibility of individual owners?

Some special assessments are unavoidable. But repeated, expensive assessments could be a red flag about building
conditions or fiscal policy.

7TEAO80 OEA OOOTT OAO OAOAe
This will tel you if residents are generally happy with the building.

Is the condo building in litigation?
Obviously, this is never a good sign. If the builders or owners are involved in a lawsuit, reserves can be depleted quickly
to pay legal fees

What other projects has the developer built?
40U OF OEOEO 11T Ah AT A AOGE OAOGEAAT OO AAT 6O OEAEO PAOAADPOEI
converted from another use.

Are multiple associations involved in the property?
In very large developnrgs, umbrella associations also may require separate assessments.
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QUESTIONS TO ASK

When Choosing a Home Inspector

Do you belong to a professional association?

There are many associations for home inspectés, some groups confer questionable credentials or certifications in
return for nothing more than a fedvlake sure the associatioyour home inspectonamesis areputable, nonprofit

trade organization.

Will your report meet all state requirements?
Also, male surethe organizationcomplieswith a weltrecognized standard of practice and code of ethics, such as
those adopted by the American Society of Home Inspectors or the National Association of Home Inspectors.

How experienced are you?

Ask inspectors how lon® E Aelb&erworkingin the fieldAT A ET x [ AT U ET OPAA @BEdaskdor OEAUGS OA
customer referrals. New inspectors may be highly qualified, but they should describe their trainingdcicate

whether they work with a mag experienced partner.

How do you keep your expertise up to date?

yT OPAAOGT 006 AT I | &ahindid a@oodrneasire bf hé&ripoOfEssighalism and service. Advanced
knowledge is especially importamtith olderhomes or those withunique elemats requiring additional or updated
training.

Do you focus on residential inspection?

Home inspections very different from inspecting commercial buildings or a construction sigk whether the
inspector has experience witjourtype of propertyor feature. The inspector should be able to provide sample
inspection reports for a similar property. If they recommeéndher evaluation from outside contractors on multiple
issues it may indicateD E A U 8 O A orthbie @ithAhkil o knowledge level.

Do you offer to do repairs or improvements?
Some state laws and trade associations allow the inspector to provide repair work on problems uncovered during the
inspection. However, other states and associations fdribias a conflict of interest.

How long will the inspection take?
On average, an inspector working alone inspects a typical sifegtély house in two to three hours; anything less may
not be thorough.

How much?
Costsrange from $300 to $500 but can vary dramatica@pending on your region, the size and age of the house, and
the scope of service®e wary of deals that seem too good to be true.

Will | be able to attend the inspection?
The answer should be yes. A home inspection is a valuable educational oppgtiomnihe buyetand arefusal should
raise a red flag.
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WHAT TO KNOW

About theHome Inspection

Some items should always be examined.

Structure
TheET | A8 O O<hdulll befallld tdtand up to weather, gravity, and the earthat surrounds it Structural
components include items such as the foundation and the framing.

Exterior
The inspector should look at sidewalks, driveways, steps, windows, dsidiag, trim, and surface drainag&hey
should also examine anyttached porches, decksndbalconies

Roofing

A good inspector will provide very important information about your roof, includisgge,roof draining
systems,bucked shingles, and loose gutters addwnspouts They should also inform you of the coridit of any
skylightsand chimneysas well aghe potential for pooling water

Plumbing

They should horoughly examine the water supply amflainage systems, water heating equipment, and fuel
storage systems. Drainage pumps and sump pumps also fall undecabegory. Poor water pressure, banging
pipes, rust spots, or corrosion can indicéegerproblems.

Electrical
You should be informed of theondition of service entrance wires, service panels, breakers and fuses, and
disconnects. Also take note of ghtnumber of outlets in each room.

Heating and air conditioning

4EA ETTA3O OAT 6O6h &I OAOh AT A AEEI 1bAab@ toGel yodhe wateAA ET ODAAC
EAAOAOS O A CAhandddherAhe dimicCddeqaate @Ethe Qous@heyshouldalsodescribeand

inspect allthe centralair and throughwall cooling equipment

Interiors
Yourinspecbr should take a close look atlis, ceilings and floorsteps, stairways, and railingsountertops and
cabinets and @rage systemsThese areagan reveal leaks, insect damage, rot, construction defects,rance.

Ventilation/insulation

Inspectors shouldheck for adequate insulation and ventilation in the attic and in unfinished areas such as crawl
spaces. Insulation should be appropedor the climate Without proper ventilation, &cess moisture can lead to
mold and water damage.

Fireplaces
4EAUG OA A Hikplates taehdanydbads i© E A ddi oberly installed. Inspectors should examine the
vent and flue, and descritsolid fuetburning appliances.
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WHAT TO KNOW

About HomeHazards

Radon

Acolorless, odorless gas that can seep iptur home from the groundradonis often referred to athe second most
common cause of lung cancbehind smoking

What to look forBasements or angreawith protrusiornsinto the ground offer entry points for radon. The
Environmental Protection Agencgublishes a map of higbrevalence areas. A radon test can determine if high levels
are present.

Asbestos

Afibrous material once populas fireresistant insulation, sbestos was banned in 1985 ( | x A OA Gdundin086 O 1T A£OAT
the building materials, floor tiles, roof coverings, and sidiofjolder. If disturbed or damaged, it can enter the air and

cause severe illness.

What to look for:Homes built prior to 1985 are at risk of having asbestdkeir construction materials. Home owners

should be careful when remodeling because disturbing insulagiot other materialsnay cause the sbestos to

becomeairborne.

Lead

This boxic metal used in home products fdecadescan contribute to several health problems, especially among

children. Exposure can occur from deteriorating |elaalsed paint, pipes, or leacontaminated dust or soil.

What to look for:Homes built prior to 1978 may have lead present. Look for peeling paint and check old pipes. To get a
HUD-insured loan, buyers must show a certificate thia¢ir olderhomeis leadsafe.

Other hazardous products

Stockpiles of hazardous household itemssuchas paint solvents, pestides, fertilizers, or motor oilg can create a
dangeroussituation if not properly storedThey careasily spark fires and caxause illness or even deathinfjested,
even in small amounts

What to look for:Check all thecorners, crawl spaces, garages, or garden shiedse home If these products are
found, make sureou ask fortheir removal and get disposal certificate pridio closing

Groundwater contamination

Whenhazardous chemicals are disposedmproperly, they canseep through the soil and enter water supplies. A
leaking underground oil tank or septic system can contribute to this.

What to look forHomes near light industrial areas or facilities may be at, @slare areas once used for industry that
are row residential.
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VOCABULARY
Green Home Terms
WEAOEAO Ul 66 0A AODEI AET ¢ OEA &istindunit] tZA QA &uddatd ioidied@i®o 1 O 111 EET

finding the rightenvironmentally friendlydwellingg (A trda&d@wn Af the different certification systems for
energy-efficient homes.

RESNET

TheResidential Energy Services Networls anot-for-profit corporation that develops industrwide standards and
rules for energy efficiency ratirsgand certification systmsfor buildings. In addition to overseeing the HERS index
(see below)RESNET certifies contractors of all types, including builders, roofing and siding professionals, and
remodeling contractors.

HERS index

TheHome Energy Rating Systenis an indesmeasuingA ET 1 A8 O AT A0 geragd HadEELRIEt durkedt
industry standards for energy efficienayill have arindex of 100. A lowescoreindicateshigher levels of efficiency
(for examplea home with a score of 70 is using 30 percentéessgy thanthe averagenome). The opposite is true
with homes that score higher than 100his index is overseen by RESNET.

LEED

TheUnited States Green Building Counisilthe agency that bestowiseadership in Energy and Environmental
Designcertifications on environmentallyriendly buildings and projects. The highest certification a building can earn
EQEEODT AOET Oi 86 0071 EA A Quderdugedddgoriessuchiadbddor dirdy@akosand wiater efficienc
More pointsadd up to éhigher certfication level

Energy Star

The Energy Star program is overseen by th&.Environmental Protection Agency. Producisich as refrigerators,
light bulbs, and furnacesan earn Energy Star certificationsSeparately homes can be Energy Starertified through
an independent inspection.

Indoor airPLUS:
This program is also administered by the EP#ames that go above and beyond the Energy Star requirements by
incorporating additional features to combat moisture, mold, pests, and pollutants can easitatbel.

National Green Building Certification

Overseen by the National Association of Home Buildéngs programhelps residential building professionals develop

and build sustainable projects. Buildings can earn bronze, silver, gold, or emeraldceéidiis. At the Emerald level

which is the highest atification a projectcanearn A AOE1T AET ¢ Oi 60O ET AT Ob1 OAOA AT AOC!
more.o
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WHAT TO KNOW

About the Appraisal Process

Once you are under contract, your lender will send out an appraiser to makeh&perchase price is in line with the

PDOi PAOOUBO OAI OAS

Appraisalshelp guide mortgage terms.

The appraised value of a home is an important factor in the loan underwritioggss Although Endersmay usethe

sale pricgo determine the amount of the mortgage they will offethey generally only do so when the property is sold
for less than the appraisal amount. Alsbgtloanto-value ratio is based on the appraised vaaunel helps lenders

figure outhow much money may be borrowed purchase the propertgnd under what termsif the LTV is high, the
lender is more likely to require the borrower to purchase private mortgage insurance.

Appraised value isnot a concrete number

Appraisals provide professional PET ET 1 1T £ OAl OAh AOO OEAU AOAT 680 Al AGAAO
AAPAT AET ¢ 11 xEAT OEAU8 OA , didndedin rarkét condiibnd €an dkadiéally@lteOE AT 8 11 Ol

appraised value.

Appraised valueAT A OT 6 O toeAwhaiehictdd obhome prices
There arespecial considerationthataD D OAE OAA OAI1 OA AT AudH adh® ne€didEsAll rapitid 1 A

p21
p21
(@}

Appraisers use data from the recent past.
Appraisals are often consideremmewhat backward looking, because they use sold data from comparable properties

(@}

i 1T £OAT T EAET AT AA OATiPO6qQq OI EAI D AT A OPb xEOE A OAAOIT A/

Thereare uses for appraised value outside of the purchase process.

For buying purposes, appraisals areually used to determinamarket valueor factor intothe pricing equation. But
other appraisals are used to determiimessurance value, replacement value, and assessed value for property tax
purposes.
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QUESTIONS TAASK

About Property Tax

)y 060 1T AGAEDAOEAR 0 EBA ETT A O1 1111 1AOGCA ET Ui 00 iEIT A8 "0O

bill might be.

What is the assessed value of the property?
Assessed value is generally l¢san market value. AecentAT DU 1 £ OE Awilhdlp yolkderdraine@his @ AET |
information.

How often are properties reassessed in this area?
In generalthis will happen annually, but properties in areas of slower growth may be reassessed less often.

When was the last reasessment done on this property?
Most significant tax increases on an individual property can be linketh&nthat property was lastreassessed.

Will the sale of the property trigger a tax increase?
Depending upon where you live, tlessessed value afproperty may increase based on the amount you payitfor
And in some areas, such as California, take@ AT 8 O Al 11T xAA O1 ET AOAAOGA O1 OElI OEA

Isthe tax bill comparable to other properties in the area?
If not, it might bepossible to appeal the assessment and lower the rate.

Does the current tax bill reflect any special exemptions for which I might not qualify?
For example, many tax districts offer reductions to thasdividuals65andolder.
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WORKSHEET
Service Provider Contacts
91606 x1160 1TAAAOOAOCEI U T AAA Aiil OEAOA DPOI AAOOEIT 1 Al 6h ABO
Name Contact Info
REALTOR®
ADVISERS

Real estate attorney

Appraiser

Tax adviser

INSPECDRS

Home inspector

Termite inspector

Flood plain inspector

Radon inspector

Zoning inspector

Lead paint inspector

Occupancy permit inspector

OTHER SERVICES

Survey company

Title company

Insurance consultant

Mortgage loanofficer

Moving company

Relocation company

Electrician

Remodeling contractor

Other
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CHECKLIST

YourMortgage Application

Every lender requires documents as part of the process of approving a morighgd 1 8 ( AOA AOA AT AOI AT O«
generally required to provide.

A W-2 Tax returns? or business tax retusif you're selfemployed? for the last two or three years for every
person signing the loan.

A At least one pay stubfor each person signing the loan.

A Account numbersof all your credit cards and the amounts for any outstanding balances.

A Two to four months of bank or credit union statementsfor both checking and savings accounts.

A Lender, loan number, and amount owedon installment loans, such as studdnains and car loans.

A Addressesx EAOA UT B8 0A 1 EOAA & O OEA 1 A0OO EAEOA Oi OAOGAT UA

A Brokerage account statementsfor two to four months, as well as a list of any other major assets of value,
such as a boat, RV, orogks or bonds not held in a brokerage account.

A Your most recent 401(k)r other retirement account statement.

A Documentation to verify additional income, such as child support or a pension.
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QUESTIONS TO ASK

BeforeMaking a ShorGaleOffer

If a home is being sold féess tharwhat the currentownerowes on the property and the seller does not have other
funds to make up the difference at closinghe sale is consideredshort sale

A short sale is different fromfareclosure, which is when the seller's lender has taken title of the home and is selling it
directly. Homeowners often try to accomplish a short sale in order to avoid foreclosure. But a short sale holds many
potential pitfalls for buyersAnswering these questions will help you determine if a short sale is a good fit for you.

Are youvery patient?

Even after you come to agreement with the seller to buy a sisateb OT PAOOUR O Edk ler@dd, if thee@®&O 1 AT AA
more than one mortgagestill hasto approve the sale. When there is only one mortgage, lender approval typically

takes about two months. If there is more than one mortgage with different lenders, it can take four months or longer.

If you make an offer tremendously lower than the fair tketrvalue of the home, the lender could make a

counteroffer, which will lengthen the process.

Is your financing in orde?

, ATAAOO 1 EEA AAOE 1T ££RA008 " 00 AOATS admudblifie@ IfyoAre 8 O DAU AAOQEF
preapproved, have Earge down payment, and can close at any time, your offer will be viewed more favorably than

that of a buyer whose financing is less secure.

Do youhave any contingencie®

Lenders like flexible termsf youmust sella home before you can closer you reed to be in your new home by a
certain time a short sale may notbe foryoalso,y O xEi1 1 11 00 1 EEAI U AA AOEAA O1 OAE.
are already taking a loss on the property and may not agree to requests for repair credits.

Can you take rejection?
Even when a lender approves a short sale, it could require that the sellers sign a promissory note to repay the deficient
amount of the loan, which may not be acceptable to some financgtigppedsellers. Lenders also can change any of

OEA OAOI O T £# OEA Ai1 OOAAO OEAO UT O80A Al OAAAU 1 AcCi OEAOAAFY
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CHECKLIST

YourShortSalePurchase Team

If you're serious about purchasing a shadle property, it's important for you to have gart assistance. Here are
some people yod Want by your side

A

p!

p!

Experienced real estate attorney Areal estate attorney who's knowledgeable about the shesle
process will increase your chances getting an approved contfdaattorney will also bendispensiblef
you want any provisions or specialized language written into the purchase contract

Qualified real estate professional.You may have close friesar relativesin real estate, uDEAU A OAT 8 O
truly knowledgeableabout short salesthey may hurt your chances of a successful closing. Interview a few
practitioners and ask them how many buyers they've represented in a short sale and, of those, how many

have successfully closed. A qualified real estate professiondielilyoufind short-salelistings, negotiate

the purchase, anttavesmooth communications with the lende¥.ou might also seek out pros who have the

Short Sales and ForecloiResource (SFR®) certification, which generally identREALTORS@&ho have

learnedthe skillsneededto help buyers and sellers of distressed properties.

Title officer.) 66 0 A Ci T A EAAA O EAOA A OE &GdddproperymE AAO AT Al
examineall the liens attached to the property. If there are multiple lien holdeecé4nd otthird

mortgagel ET AO T £ AOAAEOh OAAl AOOAOA OA@ IletE)Aifsimuch AAEAT EAG
tougher to get thecontract to the closing table. Any of the lien holders could put a kink in the process even
AEOAO UI O6 OAEIxABHQRNAA NG TACEEROOT OAT 8 ) &£ UT O ATT60 ETT x A
real estate professional should be able to recommend a few.

The risks of a short sale are considerable. But if you have the time, patience, and iron wilirougge & short sale can
be a winwin for you and the sellers.
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HOW TO

Buyin a Tight Market

Increase your chances of getting your dream house in a competitive housing market.

Get prequalified for a mortgage.
9 1 O 8 able to Avdke a firm commitment to buy and your offer will be more desirable to the seller.

Stay in close contact with your real estate agent.
Your agent wilbe on the lookout fothe newest listingghat meet your criteria Be ready to see a house as s@s it
goesonthemarket EEA EO8O A COAAO EiI T AR EO xEI1l ¢C¢I &£EAOOS

Scout out new listings yourself.
Browse sourcesuch agealtor. comandlocal real estatéisting sites Set up alerts for the neighborhoods and

sendthe address anl E O OE T qamétayAdragéniOwho carschedule a showintpr you.

Be ready to make a decision.
Spendplenty of time in advance deciding what yaman affordand OO0 EAOA ET A hdsifatevbhenrOT U7 O x1
you have the chance to make an offer.

Bid competitively.
Your first inclination may b&o start out offeringsomething less thathe absolute highest price you can afford, biit
yougo too lowin a tight market, yowvill likelylose out.

Keep contingencies to a minimum.

Restrictions such as needing to sell your home before you monerake your offer unappealing. Remember that, if
the marketistightUT 0811 DHOT AAAI U /A AapidiyXbdukan@boaliadyodr lenddr &bbut detiing &
bridge loan to cover both mortgages for a short period.

AAAAOOA OftrAtokéAd AKNTIGEA OEAGET TUT & OET O1 A nAtOrdakeyuig ! T A AO

O AT160 CAO AAOCEO EI A AOUEI ¢ A&#OAT UUS
00
ARO AOOOAAOGEOARh AT 180 thdmpisdidéundilvesBnd OET T O OEAO EAI B AT (

Fﬂ Ol O
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THETRANSACTION BUYER

WHAT TO KNOW

About Homeowners Insurance

A homeownerdnsurancepolicy will protect you against certain lossasd damage to your new home and is generally
required by lenders prior to closin§ome lenders will collect the money you owe for homeowners insurance as part of
your monthly mortgage payment and place it in an escrow account, paying the insurer on gloalfWwhen the bill is

due.

Coverage exclusions:
Most insurance policies do not cover flood or earthquake damage as a standardYitemmayneed to buythese
types ofcoverage separately.

Dollar limitations on claims:
Even if you are covered for a risk, there may be a limit on how much the insurer will pay. For example, many policies
limit the amount paid for stolen jewelry unless items are insured separately.

Replacement cost:

If your home is destroyed) | O 8 1 & modek f AefldBe it only to the maximum of your coverage, so be sure your

ET OOOAT AA EO OOEEZEAEAT 08 4EEO I AAT O OEAO EZ£ UI 60O EITA EO
still receiveonly $150,000.

Actual cash value:

lfyoudol OA 1T O O OAPI AAA UI WIOO&EN Il AOAEARE O A6 kdpldiol VB ART OO
Thisisx EAOS O O Aatidaboash dalu®T A O

Your liability:

GenerallyUT 60O ET 1 AT x1T AO8 O rEabiky@oOakdidénbs that hppdn G@thay pebple on your

property, including medical care, court costs, and awards by the court. However, there is usually an upper limit to the

amount of coverage provided. Be sure trehount issufficient, especiallyif you have significant assets.
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